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A Thoughtful Approach
Divorce is one of the most significant
transitions a person can go through,

and when real estate is involved, it
often adds another layer of
complexity.

A home is rarely just a financial asset.
It represents stability, routine, and a
shared chapter of life, which can make
decisions around selling feel
overwhelming.

This guide was created to provide
clarity during a time that can
otherwise feel uncertain.
Selling a home during a divorce is not
the same as a traditional transaction. It
requires a more thoughtful and
strategic approach, one that protects
your interests while keeping the
process as smooth and respectful as
possible.

The goal is not just to sell a home. It is
to help you move forward with
confidence and a clear path ahead.
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WHEN SELLING BECOMES THE RIGHT
DECISION

For many couples, deciding what to do with the home
is one of the most significant parts of the divorce
process. While there are several options, selling is

often the clearest path forward.

When selling makes the most sense
Selling allows for a clean financial separation, access
to equity, and a more defined transition for both
parties.

Reducing long-term risk
Holding onto a home together can create ongoing
financial and logistical challenges.

Understanding financial reality
If the home is not sustainable on a single income,
selling becomes the most responsible option.

Creating a fresh start
Selling allows both parties to move forward
independently into their next chapter.




CHOOSING THE RIGHT AGENT
MATTERS MORE THAN EVER

In a divorce, the role of a real estate agent extends far
beyond listing a home.

Choose an agent both parties respect

Trust and neutrality are essential to keeping the
process smooth.

Experience beyond the transaction

An experienced agent understands how to navigate

more complex situations and timelines.
Calm, consistent guidance
A steady approach helps keep decisions focused and
the process moving forward.

Clear communication structure

Setting expectations early prevents confusion and

misalignment.




PROTECTING YOUR EQUITY AND YOUR
INTERESTS

Your home is likely one of your most significant shared assets.

Price with intention
A well-positioned price creates momentum and attracts
stronger offers.

Focus on high-impact preparation
Clean, well-presented homes perform better and often sell for
more.

Negotiate beyond the number
Terms, timelines, and contingencies all impact the final
outcome.

Stay aligned on strategy

Clear alignment prevents delays and missed opportunities.
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NAVIGATING COMMUNICATION BETWEEN
BOTH PARTIES

Communication during a divorce does not need to be perfect,
but it does need to be structured.

Set expectations early
Clarify how decisions will be made and how updates will be
shared.

Keep communication consistent
Both parties should receive the same information at the same
time.

Stay focused on the objective
Keep conversations centered on the home and the outcome.

Use structure when needed
Group communication or third parties can help keep things
efficient.




PREPARING THE HOME WITHOUT CONFLICT

Preparing a home for sale should feel clear and manageable.

Start with a defined plan
Outline what will be done before starting.

Focus on what creates impact
Cleaning, decluttering, and small updates go a long way.

Keep it simple
The most effective homes feel clean and move-in ready.

Assign responsibilities
Clear roles prevent confusion and delays.




PRICING STRATEGY IN EMOTIONAL
SITUATIONS

Pricing is one of the most important decisions in the process.

Rely on market data
Buyers evaluate based on comparable sales, not emotion.

Create early momentum
The first days on the market are critical.

Avoid overpricing
Overpricing can lead to reduced interest and lower final
outcomes.

Adjust strategically
Pricing changes should be thoughtful and data-driven.




NEGOTIATIONS WHEN THERE ARE TWO
DECISION-MAKERS

With two decision-makers, alignment is key.

Start with a shared strategy
Agree on priorities before offers come in.

Evaluate the full offer
Terms matter just as much as price.

Make decisions efficiently
Delays can weaken your position.

Stay grounded in the strategy
Focus on long-term outcomes, not reactions.




WORKING WITH ATTORNEYS AND
MEDIATORS

In many cases, additional professionals are involved.

Understand roles early
Know who is making decisions and how approvals work.

Keep communication clear
Ensure all parties stay informed.

Align timelines
Legal and real estate timelines should work together.

Stay focused on the outcome
A coordinated approach keeps things moving smoothly.




MOVING FORWARD

Selling a home during a divorce is not just a transaction. It is a
transition.

With the right strategy and guidance, this process can be
handled with clarity and intention.

Each step is an opportunity to create a clean and thoughtful
path forward.

The goal is to move into your next chapter with confidence.




A PRIVATE, STRATEGIC APPROACH

If you are considering selling your home during a divorce,
having the right guidance can make all the difference.

Every situation is unique, and a thoughtful approach ensures
your interests are protected while the process remains as
smooth and respectful as possible.

Anne Carlson
Global Luxury Broker
Certified Divorce Real Estate Specialist
Luxury Mountain Living at Coldwell Banker
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